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AUTORESPONDER E-MAILS FOR Freelance Writing Success in a Box
(to be sent to those who opted in to receive the free report titled 
“3 Ways You Can Immediately Land A Client--Even If You Are A Beginner With Zero Experience”)

Autoresponder E-Mail No. 1:  

SUBJECT:  Here’s the report I promised, <FirstName>…

FROM:  Bob Bly

Hi <FirstName>,
I want to thank you for signing up to receive my special 

report titled “3 Ways You Can Immediately Land A Client--Even If You Are A Beginner With Zero Experience.”
This report answers the question I’m often asked, “How can I market my freelance services as quickly and easily as possible?” These three steps will get you started. I use them myself all the time, and I’ve seen them work for countless others.

I’ve posted the special report online (to make it easier on your eyes).  Just go to:

[insert link to special report page]
Please take the time to read it now. It will only take 3 or 4 minutes to read, but if you put these ideas into practice, there’s no reason you couldn’t land a new client in a few days.
Wishing you the best,

Bob Bly
Author of The Copywriter’s Handbook
bob@awai.com
Autoresponder E-Mail No. 2:  

SUBJECT:  Which one did you try, <FirstName>?

FROM:  Bob Bly

Hi <FirstName>,

By now I hope you’ve gotten a chance to read the special report I sent you on “3 Ways You Can Immediately Land A Client--Even If You Are A Beginner With Zero Experience.” (If you haven’t yet read it, go here: [insert link to special report page]. It will only take around 4 minutes to read it.)

My question is, which technique did you try?

1. I’m building relationships with my targeted ideal clients.

2. I’ve called/written/emailed potential clients and offered them my premium.

3. I’ve started my own ezine.

4. None of the above.

If you have done #1, 2 or 3, congratulations! You’re on your way. If you like, email me at bob@awai.com and let me know what is working for you.

If you haven’t yet done anything, could it be that you’re … procrastinating?

If so, join the crowd! I don’t know a freelancer alive who hasn’t had to deal with this problem. I’ve had to overcome it myself.

Here’s what I’ve discovered, from personal experience and from working with other copywriters: Procrastination is in reality linked to a bigger issue. It’s a key reason many freelancers fail.

I don’t want to see that happen to you!

Why? Because I know what’s possible. I know what other freelancers have done. Since I’m on the board of American Writers and Artists Institute, I get to hear the success stories of hundreds of copywriters who have succeeded.

Go to the link below for a special report that shows you how procrastination is really part of a bigger problem, a mistake that’s very easy for any freelancer to make. Avoid this mistake, take the approach suggested, and you’ll find your freelance career really taking off … even if it’s stalled in the water now.
Just go to [insert link]. Why waste another minute?

All the best,

Bob Bly

Author of The Copywriter’s Handbook
bob@awai.com
Autoresponder E-Mail No. 3:
SUBJECT:  Is it really possible to make a six-figure income as a copywriter?

FROM:  Bob Bly

Hi <FirstName>,

One of the questions I’m asked all the time is, “Is it really possible to make a six-figure income as a copywriter?”
It seems almost too good to be true, doesn’t it?

However, I can tell you from my own experience as a freelancer that it is quite possible. I’ve done it myself.

And so many other copywriters have not just hit the $100K mark but even surpassed it, that I can tell you quite confidently, yes, it is possible. (You can read some of the testimonials by visiting http://www.awaionline.com/about/testimonials.php).
But I have to confess something …

There are really two ways to reach this income level.

One is to become the best copywriter you can possibly be, and over time—usually years--word will get out about your expertise. You’ll make plenty of mistakes along the way, learning by trial and error. But you’ll get there … eventually. 
There’s a second, much quicker way. It’s a bit too involved to elaborate on in an email message, so I urge you to go to [insert link] to access a special report that gives you the details.
Once you read the report, you will understand exactly what it takes to reach a six-figure income … not in a matter of years, like it takes most people, but in months. You’ll know how to skyrocket your freelance career to achieve that six-figure income that I promise, with the right mix of hard work and savvy skills, is quite possible.

Just go to [insert link] now.

To your success,

Bob Bly

Author of The Copywriter’s Handbook
bob@awai.com
Autoresponder E-Mail No.4:

SUBJECT:  <Firstname>, are you making this most common freelance mistake?

FROM:  Bob Bly

Hi <FirstName>,

Did you know there is one single mistake that, more than any other, can thwart your ability achieve the six-figure income you desire? 

Most novice copywriters make this mistake. Unless you already earn a six-figure income, chances are you too are stumbling in this area.
Even some successful, seasoned professionals can fall into this trap and spin their wheels in frustration for years.

Diane Eble was one such copywriter I know. She was making more than $54,000 a year, working three days or less per week. As a mom of two young children, this fit her needs for the time being. But she was setting her sights on working more hours in a couple of years, sure she could crack that six-figure ceiling.
All was going well … until she made her Big Mistake. The mistake I’m talking about.

It cost Diane a full year of lost income as she basically went back to Square One. To read more about her story—and how to prevent this from happening to you—go here: [insert link].

Wishing you a successful freelance career,

Bob Bly

Author of The Copywriter’s Handbook
bob@awai.com
Autoresponder E-Mail No.5:  

SUBJECT:  It can happen to even the best copywriter …

FROM:  Bob Bly

Hi <FirstName>,

Recently I wrote to you about the most common mistake novice—and even seasoned—freelance copywriters make.

I hate to break it to you, but there are many more mistakes freelance copywriters can make. And every mistake costs.
It may cost you time, money, or both (usually the case).

Maybe you came on too strong to a potential client, and you scared him or her off. Maybe you didn’t take the time to proofread your sales letter, and the client never called you for a second project. Maybe you charged too much … or too little.
None of these are lethal mistakes. You live and you learn.

But …

Wouldn’t it be great if you could let someone else make all the mistakes first, and tell you what not to do?
What if someone could blaze the trail ahead for you, and even pave it, so that it’s smooth going for you—all the way to that destination of a six-figure income you desire?

How much easier would that make your life as a freelance copywriter? How quickly could you skyrocket your freelance career, if you had that kind of help?

I and the other folks at the American Writers & Artists Institute thought copywriters like you might appreciate just such a resource. Check it out at [link]. 

One of the secrets to my success is that when I don’t know how to do something, I go to the experts who do. I seek out people who have already succeeded in exactly the areas I want to succeed in, and I ask for their advice.

Here’s your opportunity to do that.

Don’t delay--check it out: [link]. You won’t be sorry.
All the best,

Bob Bly

Author of The Copywriter’s Handbook
bob@awai.com
Autoresponder E-Mail No. 6:

SUBJECT: <FirstName>, what would you ask the world’s most successful copywriters?

FROM:  Bob Bly

Hi <FirstName>,

Imagine someone gave you the chance to sit down with eight or ten of the best copywriters in the world …

to ask them all the questions you could think of about how to earn a high six-figure income as a freelance copywriter.

What would you ask?

Would it be about how to write the best copy you possibly could?
How to gain the confidence to approach clients?

How much to charge?

Would your most burning question concern how to sell your services? Whether or not you need a website? How to negotiate (or even recognize) a fair deal?
What about how to stay productive? How much time to devote to marketing yourself, vs. writing? How much time should you devote to research?

And what about this one: “How do you build a portfolio quickly so it will attract well-paying clients?” (I’m asked this question a lot.)

And … “How much do I charge?”

I’m sure if you could sit down with the best copywriters in the world, you’d have a long list of questions.

And if you could get answers to every one of them, what would that mean to your freelance writing career? Imagine how quickly it would skyrocket if you enjoyed unlimited access to the consulting help of top copywriters who have already heard—and answered—the questions copywriters have about what it really takes to succeed.

Go here to find out how to get all your questions answered by the top copywriting pros (and yes, I’m included among them):
[insert link]
To your success,
Bob Bly

Author of The Copywriter’s Handbook
bob@awai.com
Autoresponder E-Mail No. 7:
SUBJECT: <FirstName>, do you know the SECOND most important skill you need to command a 6-figure freelance income?

FROM:  Bob Bly

Hi <FirstName>,

There’s a key ingredient to freelance success that, in my opinion, nobody talks about enough.

Yes, you have to know how to write killer copy. 

But there’s a second skill that’s really just as important--if you want to consistently make a six-figure income.  

To find out what that is and how to make sure you excel in it, go here:

[insert link]
All the best,
Bob Bly

Author of The Copywriter’s Handbook
bob@awai.com
